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Wesley’s Priority Reservation List Members

Exclusive Downsizer’s Club 
Monthly Seminar Series 

Downsizer’s Club 
Online Library

Recorded Presentations & Downloadable PDF Materials Available
Exclusively for Wesley Downsizer’s Club Members

Club Binders Available Through Your Community Relations Director

A Team RED 

Gift for You
Engage – Educate - Empower

Scan the QR code to access 

the Online Library

Or go to:

WesleyChoice.org/Downsizers-Club



“Serving with Heart, HOMES for All Life's Seasons”

SREI Certified Senior Housing Professional 

Experienced Guide, Trusted Advisor & Business Partner

CSHPs are trained specialists who understand the distinct late-life transition needs, wants and goals of 

mature home buyers and sellers.  They possess unique skills and knowledge positioning themselves as 

preferred real estate professionals for mature clients.  It’s more than just a designation…it’s a passion

Kathryn Kleber founded Team RED in 2005 and developed her real estate team’s customized, full-service, 

project management approach to serving seniors.  She has been coordinating senior transition support 

services and home sales for Wesley residents and other retirement communities for 20 years.

Managing Broker | Owner
Team RED Real Estate, Since 2005
Keller Williams Realty Puget Sound

Kathryn Kleber

Downsizers Club Facilitator

CSHP’s are 
caring and 

compassionate 
advocates, 

skilled business-
people, and 
masterful 

collaborators.



Meet Your Guest Speaker
Konrad E. Lindblom is a Certified Public Accountant 
based in Burien, Washington. With over a decade of 
experience, he specializes in providing accounting and 
tax preparation services to individuals and small 
businesses. 

His firm, Konrad E. Lindblom, CPA, was established in 
2011 and has been serving the Seattle metropolitan area 
since that time.

Mr. Lindblom is known for his personalized approach to 
accounting, focusing on building long-term 
relationships with his clients. His services include tax 
preparation, financial consulting, and business planning. 
He is committed to helping clients navigate the 
complexities of the tax system and achieve their 
financial goals

Konrad E. Lindblom, CPA
(206) 242-4774

(206) 242-4775

208 SW 153rd St, Burien, WA 98166

lindblomcpa@aol.com



Home Sales Simplified
Understanding Your Settlement Statement

Presented by Kathryn Kleber, Managing Broker Team RED



A Custom Designed Home Sales Project Management Approach  



Project Expense and Invoice Tracker



Workflow – Home Preparation Information & Timeline



The Buck Stops Here!

Understanding Your Settlement 
Statement
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Sale of Personal Residence 

(Capital Gains)

Presented by Konrad Lindblom, CPA

206-242-4774



Capital Gains Simplified
I. Calculation of Gain

• Selling Price xxx
• Less: Selling Expenses <xxx>
• Net Selling Price       xxx

• Purchase Price xxx
• Improvements             xxx
• Total Purchase Price   xxx

Gain on Sale of Residence         xxx

II. Capital Gains Exemption

A. $500,000 Exemption (Couple)
B. $250,000 Exemption (Single)
C. To Quality: Owner must have used the property as their primary residence for at least 2 out of the last 5 years 

before the sale of the property. 



What improvements can be added to the 
cost basis of a home?

• When selling a home, the cost basis determines capital gains taxes. This includes the purchase price plus qualifying 

improvements that reduce taxable profit. Identifying which expenses qualify helps homeowners maximize tax benefits. 

• Not all home-related expenses count. Some add value and extend a home’s life, while others are routine maintenance.

• The IRS distinguishes capital improvements from repairs based on whether an expense increases a property’s value, 

extends its life, or adapts it for a new use. Capital improvements are added to the cost basis, while repairs are routine 

maintenance and do not qualify.  

• A capital improvement must provide lasting benefits. Replacing an outdated furnace with an energy-efficient model 

qualifies; fixing a broken thermostat does not. Upgrading single-pane windows to double-pane is an improvement, but 

replacing a cracked pane is a repair. 

• If an expense is part of a larger renovation, it may qualify. A full kitchen remodel- including cabinets, countertops, and 

appliances – can be added to the cost basis. However, replacing a single broken cabinet door is a repair. The same 

applies to flooring – installing hardwood throughout the home qualifies, but patching a damaged carpet section does not. 



Standard Home Sale
Selling Date: April 4, 2024
Purchase Date: January 10, 2001

Selling Price: $921,000
Less: Selling Expenses (9%): <$82, 890>
Net Selling Price: $838,110

Purchase Cost: $325,000
New Roof: $20,000
New Windows: $15,000
Update Electrical: $10,000
Landscaping: $12,000
Kitchen Remodel: $25,000
Bathroom Remodel: $10,000

Revised Cost: $417,000

Gain on Sale: $421,110



Standard Home Sale 
Selling Date: April 4, 2024
Purchase Date: January 10, 2001
Date of Death: February 20, 2019

Selling Price: $921,000.00
Less: Selling Expenses 9% <$82,890.00>
Net Selling Price: $838,110

Step Up Basis (DOD): $520,000
New Roof: $20,000
New Windows: $15,000
Landscaping: $12,000
Painting: $6,000
Carpeting: $6,000
New Fence: $5,000
Misc. Repairs: $5,000

Revised Costs: $589,000

Gain on Sale: $249,110
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